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= Opening Remarks, lan Altman

Breakfast Served

ANNUAL

Welcome, Fred Diamond, IES Co-Founder

AWARD
PROGRAM

Keynote, Marcus Sheridan

Sales Excellence Awards

Lifetime Achievement Award, Mark \Weber

Photos and Networking

IES helps sales professionals worldwide crush their
quotas. IES is your trusted conduit to the best sales
services, products, and content in the world.



N\R\OW ‘ Data Center NetApp-

Distribution Partner

Congratulations Mark Weber

2015 Lifetime Achievement Award Winner

Your partnership has been instrumental
to our collective success over the past
decade. Congratulations from the
Arrow Team for this extremely well-
deserved recognition!

Vi ‘ Five Years Out

Cet the best out of your sales team!

No Code Required Insights

w Our predesigned app templates are Get insight into your users and materials
just waiting for your content. Pick one, all in one place. Click someone's name
add your messaging, tweak the colors, fo see their engagement, app acfivity,
and you're all set! and more.

Customization Track performance

You defermine the styling, look and the Track how many people accessed your
feel of your app. Using our set of materials and see exactly what they
customization opfions, you have clicked. Reports give you lots of valuable
complete confrol of the layout. information to help you improve your
marketing efforts going forward
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Design-First Approach Publish & Track
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ict us for more info. 888.612.4886
> 8 » Herndon, VA 20170 * appnetic.com °_sales@appnetic.com
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A CRAWFORD COMPANY

':: CoStar Group”
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EXCELLENCE

SALES
INNOVATION

A leadership restructuring and the addition of new
services to its global portfolio of products helped
Broadspire reinvigorate the way the sales team is
organized and the manner in which they sell.

When CoStar Group acquired LoopNet it
successfully re-focused its entire sales force on
upselling LoopNet customers to CoStar’s higher
quality, higher margin information services.

“Smart Lead Generation” methodology enabled
campaigns that generated an average of 5
qualified meetings per 100 calls (well above
industry standards).

Built extensive online resources and program to
ensure ramping reps are well prepared during the
first three months and beyond.
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cvent

Communications

ﬁ StoneStreet

MWINDWARD

EXCELLENCE

SALES
TRAINING

Much of Cvent’s remarkable growth can be attributed
to Cvent University, an in-depth training program for all
new sales employees.

Protocall developed a training program utilizing an
Academy-Bay that mimicked real life scenarios in the
classroom and carried their training on to the sales
floor with supervised sales production.

By teaming with Team Visibility, StoneStreet has driven
25% more revenue, 20% more deals, and 10% more
profit per deal.

Took a wholistic approach to sales training through

its Ninja Sales Training Program which is built

around proven areas of success by focusing on
understanding the customer’s issue, the impact of that
issue, and delivering the customer’s desired results.




BROCADE®

ellucian.

Deltek.

EovSmart.

EXCELLENCE

TEAM BUILDING

MANAGEMENT
& DEVELOPMENT

Beginning with a full business assessment, Brocade’s
New Federal leadership charted a vision and
supporting strategy to build and drive its team.

Implemented a value-based selling methodology
called “Command of the Message” which has helped
the team better articulate the value and benefits of its
solutions.

To smoothly bring new acquisitions into the corporate
fold, Deltek developed an aggressive integration
process that leveraged new technologies including its
own social collaboration tool, Kona.

GovSmart internal professional development programs
help grow employees into the roles that best suit their
skills and ambitions in life.




ORACLE"

ictaulic

EXCELLENCE

CUSTOMER
PARTNERING

Excella Consulting helped a local Fortune 500
hospitality company revolutionize the way the next
generation travelers earn, redeem, and engage with
hotel loyalty programs.

Helped establish the Credit Academy, an industry
leading professional development program, in
partnership with a major east coast bank.

Oracle has worked with some of its top customers
to develop content for its “Storytelling to Sell More”
programs.

Victaulic created two courses (Flexible Hoses 101
and Flexible Sprinkler Fitting Systems) for partners,
owners, engineers, and the inspection community,
looking to expand their knowledge of flexible drop
technology.




carahsoft.
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CCA Global Partners'
UNIVERSITY

O redhat

EXCELLENCE

ALLIANCE
MANAGEMENT

Through the vVCAN Program, the VMware team at
Carahsoft brings Cloud Service Providers (CSPs)
together with public sector agencies and VMware’s
market-leading technology for building Cloud
Services.

“Managing Sales Performance” training program
provides a blended learning approach with eLearning,
webinars and filed training to partners.

National Office Systems relationship with Cazador, a
Federal contractor subsidiary of Virginia-based holding
company Akima, is a notable example of its organic
alliance-building approach.

Some of the investments Red Hat made in its channel
program include introducing the Red Hat Online
Partner Enablement Network (OPEN) and launching
the Red Hat Connect for Business Partners portal.




LIFETIME ACHIEVEMENT
MARK WEBER

-\

Mark Weber is the Senior Vice President for the Americas at NetApp
where he leads sales, channels, engineering, professional services, BD,
finance, operations, and marketing across North and South America
and U.S. Public Sector. Previously, Mark ran NetApp U.S. Public Sector
for ten years.

Mark worked at Sun for 13 years holding multiple sales leader
positions. He began his career as a federal account manager for HP.

Mark has been recognized by the Wash100, FedScoop50 and the
Federal 100. Mark has received the NetApp Club award for nine
straight years and has been recognized as Sales Leader of the Year
numerous times.

Mark holds an MBA degree from William and Mary and a degree in
industrial engineering and operations research from Virginia Tech. Mark
is a sports enthusiast who has coached over 35 youth teams in four
different sports for his 5 children.

KEYNOTE SPEAKER

MARCUS SHERIDAN

Marcus Sheridan’s sales blog The Sales Lion is synonymous with
inbound and content marketing excellence. He has been referred to as
a “web marketing guru.”
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lan Altman is the #1 Amazon Best Selling author of Upside Down
Selling and Same Side Selling. As the CEO of Grow My Revenue, LLC.,
lan is an internationally sought after speaker on sales and business
development.



ePlus Congratulates Mark Weber
and All IES&BD:Award Winners

ePlus. Where Technology

Means More™

More depth.
More breadth.
More perspective.

+ Proud to Partner with:
e " NetApp

13595 Dulles Technology Drive Star Partner
Herndon, VA 20171
www.eplus.com . 4 inf @ @ O 8

©2015 ePlus inc. All rights reserved. ePlus, the ePlus logo, and all referenced product names are trademarks or registered trademarks of ePlus inc.
All other company names, product images and products mentioned herein are trademarks or registered trademarks of their respective companies.

L

Why Leave

Revenue Growth
"o Chance’? o

-

Stop guessing.

Shift the odds of sales success in your favor.
N3 "'l ENVIES.T i

Optimize Sales Performance with a next generation, data-driven approach
that leverages predictive science to align Talent, Learning, and Enablement
to focus on the highest payback performance drivers for YOUR organization.

~

SALES PERFORMANCE
INTERNATIONAL

+1 (704) 227 6500

global.spisales.com/SalesPerformanceOptimization



FCN Inc. Technology Solutions

Congratulates
Mark Weber

2015 Lifetime Achievement Award Winner

F CNInc.

Technology Solutions

www.fcnit.com
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Iron Bow Technologies ~
Congratulates TECHNOLOGY RUNS ON

Mark Weber GREAT PEOPI:E

2015 Lifetime Achievement
Award Winner

World Wide Technology brings
an innovative and proven
J_! &‘ approach to how organizations

LIFETIME explore, evaluate, architect and

ACHIEVEMENT implement new technology.
%

World Wide Technology, Inc.

“ NetApp www.wwt.com

Platinum Partner
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Proven Storage Solutions for Government
Data Management for a Constantly Changing Environment

Solutions that Power Your Unique Workflow
Geospatial
Cybersecurity
Video Surveillance
Backup & Archive
Government Video

Over 100,000 Companies are Quantum Certain

immixGroup Congratulates

Mark Weber
NetApp

2015
Lifetime
Achievement
Award
Winner

@ immixGroup

immixGroup helps technology companies
do business with the government.

www.immixgroup.com

THUNDERCAT

TECHNOLOGY

A Service-Disabled, Veteran-Owned Small Business

Innovate, Grow,
Know with
ThunderCat
& NetApp

Pl netar

WWW. THUNDERCATTECH.COM

DSM congratulates
Mark Weber and all of
the award winners and
finalists!

Go-to-Market Development
Marketing Services
Product Marketing

Vertical Marketing

| -2~
diamond

strategic marketing

diamondstrategicmarketing.com




JOIN THE

IES TODAY

Access National Bank

The Difference is Access.

At Access National Bank, our clients’ success is our
#1 priority. We are sought out by our clients as
trusted advisors and we deliver. Our success is
based on their success!

Keep It Simple. Sage.

There is no buzz or hype in what we do, just Get access to our industry expertise:

smart, proven real-world communications.

Sage uses strategic marketing, web, public = Government Contracting

relations and killer creative to make your — Healthcare “
audience listen and react. Every time. »a G‘M“E
= Legal & Fiduciary m‘ss
The smart choice is simple. Talk to Sage.
— Real Estate Services
. “! = Nonprofits/Associations Fm.@.
¥SacE

COMMUNICATIONS 703-871-2100

www.aboutsage.com

AccessNationalBank.com

The IES was created for high-performing sales executives, leaders, and
professionals, as well as business owners and service providers who
need to sell. IES promotes best practices across all operational areas in
Sales and provides education, recognition, thought leadership, insights,
and strategies for enabling Sales excellence. The |IES regularly brings
world-class sales thought leaders such Neil Rackham, Bill Cates, and
Jill Konrath to the region for regular workshops and seminars.

Membership cost: $550 per year
(individual) or $3,000 (corporate).
Check out the monthly schedule
and register at www.i4esbd.org.
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