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Strategic “Consolidation” Plays Continue to Drive Specialty Distribution M&A Activity 

M&A activity in the Specialty Distribution Industry in the first 
half of 2018 continued to see consolidation transactions that 
marked the majority of M&A activity in 2017.  The first six 
months of 2018 saw aggressive activity on the part of strategic, 
and private equity backed operating companies, making acquisi-
tions in fragmented pockets (both based on geography and 
product mix) of the distribution industry.  In general, the Spe-
cialty Distribution Industry continues to be a “sellers market” as 
buyers compete aggressively  for attractive companies. 

In the first half of 2018, the prevalent buyer acquisition strate-
gies continued a theme from prior years: large consolidators, 
operating in fragmented industries, purchasing both regional 
and local competitors across a variety of sub-sectors.  Specialty 
Distribution Sub-Sectors with notable M&A transaction activity 
during the first six months of 2018 include Building Product & 
Materials and Industrial, MRO & Safety product distributors.    

 

In addition to the synergies from increased geographic presence 
and product/service portfolio extensions, strategic acquirers 
continue to utilize M&A as a key component of adapting to the 
role of e-commerce in B2B distribution.  Strategic buyers remain 
focused on identifying attractive avenues to utilize technology 
to improve customer relationships by simplifying e-commerce 
product catalogue search functionality and enhanced automat-
ed inventory monitoring and replenishment services.  

The most active acquirers during the first half of 2018 included 
publicly-traded and private-equity-backed strategic buyers, 
many of which have completed multiple transactions during the 
past several years.  In addition, private equity sponsors continue 
to actively pursue platform companies in order to pursue ag-
gressive “buy-and-build” strategies. The focus on M&A by con-
solidators seeking to achieve greater scale and operational effi-
ciencies will likely drive further transaction activity during 2018 
and into 2019. 

 

Specialty Distribution M&A Transactions by Year  
(Strategic Buyers Include Private Equity Owned Companies) 

Source: EdgePoint Proprietary Database, Company Filings, CapIQ,  News Releases 
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Notable Recently Announced and Closed Specialty Distribution Transactions  
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Noteworthy Home Health & Hospice Care Transactions | Q1 - Q2 2017 (continued) SPECIALTY DISTRIBUTION    Q1 & Q2 | 2018  

Date: 6/1/2018 (Closed) 

WSB Titan is Canada’s largest gypsum specialty dealer serving the residential, commer-

cial, and institutional markets with key products including wallboard, insulation, lumber, 

roofing, steel framing, and other complementary building products. The company was 

founded in 2009 through the partnership of Watson Building Supplies and Shoemaker 

Drywall Supplies. 

• The acquisition provides GMS with entry and new growth opportunities into the 
highly attractive, fragmented Canadian market 

• The combination diversifies GMS’s product offerings and create significant op-
portunities for product expansion in both the United States and Canada while 
enhancing the Company’s ability to serve its customers. 

Overview / Strategic Rationale: Building Products & Materials 

 

Date: 4/13/2018 

Founded in 1977, Cedar Creek is a lumber and building products distributor headquar-
tered in Oklahoma with 31 locations around the US.  

• By acquiring Cedar Creek, BlueLinx expands their product offerings, capabilities, 
and geographic reach 

• The combination of BlueLinx and Cedar Creek will create a leading building prod-
ucts wholesale distributor with one of the largest product offerings in the build-
ing products industry, including over 50,000 branded and private-label SKUs, and 
a distribution footprint of 70 national locations servicing 40 states 

Overview / Strategic Rationale: 

 

Date: 1/31/2018 (Closed) 

Founded in 1999, FCX Performance is the premier distributor of highly engineered valves, 
instruments, pumps, and lifecycle services to MRO and OEM customers across diverse 
industrial and process end markets. 

• By acquiring FCX Performance, Applied Industrial Technologies expands their offer-
ings into specialty flow control products and services 

• The combination is expected  to make Applied Industrial Technologies a leading 
technical solutions provider with significant opportunities for growth 

Overview / Strategic Rationale: Industrial MRO & Safety 

 Founded in 2003, RFMW is a specialty electronic distribution company focused exclu-
sively on serving customers that require radio frequency, microwave components, semi-
conductors, and component engineering support.  

• Expands TTI’s specialty distribution model, in particular, their semiconductor dis-
tribution group 

• RFMW will continue to operate under the RFMW brand name, reporting through 
the TTI Semiconductor Group (TSG) 

Overview / Strategic Rationale: Communication & Technology 

Acquirer: 

Key Metrics: 

Implied Enterprise Value ($M) 
EV/LTM EBITDA 
EV/LTM Revenue 

Target: 

 

$627 
9.2x 
1.4x 

Building Products & Materials 

Acquirer: 

Key Metrics: 

Implied Enterprise Value ($M) 
EV/LTM EBITDA 
EV/LTM Revenue 

Target: 

 

$413 
6.9x 

.3x 

Acquirer: 

Key Metrics: 

Implied Enterprise Value ($M) 
EV/LTM EBITDA 
EV/LTM Revenue 

Target: 

 

NA 
NA 
NA 

Acquirer: 

Key Metrics: 

Implied Enterprise Value ($M) 
EV/LTM EBITDA 
EV/LTM Revenue 

Target: 

 

$784 
NA 
NA 

Date: 7/31/2018 (Announced) 
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Recent Announced & Closed Transactions (select transactions, not intended to be all-inclusive) 

Noteworthy Home Health & Hospice Care Transactions | Q1 - Q2 2017 (continued) SPECIALTY DISTRIBUTION    

Sources: EdgePoint Proprietary Database, Company Filings, CapIQ,  News Releases 

Q1 & Q2 | 2018  

Closed Aug 13 Jones Stephens Corp. Ferguson Enterprises, Inc. -            -            - Industrial, MRO & Safety

Closed Jul 27 Quality Valve, Inc. Pfingsten Partners, L.L.C. -            -            - Industrial, MRO & Safety

Closed Jul 20 Interstate Building Materials SRS Distribution Inc. -            -            - Building, Construction & Materials

Closed Jul 16 Atlas Supply, Inc. Beacon Roofing Supply, Inc. -            -            - Building, Construction & Materials

Closed Jul 16 Alliance Wholesale Supply ABC Supply Co., Inc. -            -            - Building, Construction & Materials

Closed Jun 25 Venture Roofing & Building Supply, LLC Auto-Vehicle Parts Co. -            -            - Auto, Truck & Heavy Equipment

Closed Jun 22 G & F Roof Supply ABC Supply Co., Inc. -            -            - Building, Construction & Materials

Closed Jun 8 Cahall Brothers, Inc. Koenig Equipment, Inc. -            -            - Building, Construction & Materials

Closed Jun 7 Morse Fluid Technologies, Inc. RG Industries, Inc. -            -            - Industrial, MRO & Safety

Closed Jun 4 R & K Building Supplies, Inc. US LBM Holdings, Inc. -            -            - Building, Construction & Materials

Closed Jun 4 North Fork Heating & Supply Corp. F.W. Webb Company, Inc. -            -            - Industrial, MRO & Safety

Closed Jun 1 Seltin Supply Inc. Ryan Herco Flow Solutions, Inc. -            -            - Industrial, MRO & Safety

Closed Jun 1 WSB Titan Inc. Gypsum Management & Supply, Inc. 627           9.2             YES Building, Construction & Materials

Closed May 29 Williams Equipment & Supply Construction Supply Holdings, LLC -            -            - Building, Construction & Materials

Closed May 23 SRS Distribution Inc. Leonard Green & Partners, L.P. 3,000        -            - Building, Construction & Materials

Closed May 11 Gulf Coast Paper Co., Inc. Imperial/Dade LLC -            -            - Consumer, Food & Office

Closed May 7 Paragon Medical, Inc. Precision Engineered Products LLC 375           -            - Healthcare Equipment & Products

Closed May 1 Tri-State Builder's Supply, Inc Beacon Roofing Supply, Inc. -            -            - Building, Construction & Materials

Closed Apr 30 Jack Becker Distributors, Inc. RelaDyne, Inc. -            -            - Industrial, MRO & Safety

Closed Apr 30 All Integrated Solutions MSC Industrial Direct Co., Inc. 86              -            - Industrial, MRO & Safety

Closed Apr 25 Girtman And Associates, Inc. The Cook & Boardman Group, LLC -            -            - Building, Construction & Materials

Announced Apr 12 S.P. Richards Company, Inc. Essendant Inc. 687           -            - Consumer, Food & Office

Closed Apr 10 Wheel Pros Holdings, LLC Clearlake Capital Group -            -            YES Auto, Truck & Heavy Equipment

Closed Apr 10 Dominion Colour Corporation LANSCO COLORS -            -            YES Industrial, MRO & Safety

Closed Apr 6 Prolube, Inc. PetroChoice Holdings, Inc. -            -            - Auto, Truck & Heavy Equipment

Closed Apr 5 CABINET & TOP SUPPLY Inc. Richelieu Hardware Ltd. -            -            YES Consumer, Food & Office

Closed Apr 2 Berlin Metals LLC Olympic Steel, Inc. -            -            - Building, Construction & Materials

Closed Apr 2 Innovative Metering Solutions, Inc. Badger Meter, Inc. -            -            - Industrial, MRO & Safety

Closed Apr 2 General Pet Supply, Inc. Central Garden & Pet Company 24              -            - Consumer, Food & Office

Closed Mar 28 B9Creations, LLC Mitsui Chemicals, Inc. -            -            YES Chemical, Gas & Oil

Closed Mar 26 Grupo Rudelman Inchcape plc 284           9.1             YES Auto, Truck & Heavy Equipment

Closed Mar 23 Top-Notch Supply SRS Distribution Inc. -            -            - Building, Construction & Materials

Closed Mar 21 Robosson Supply, Inc. ABC Supply Co., Inc. -            -            - Building, Construction & Materials

Announced Mar 20 Dolan & Traynor, Inc. C.H. Briggs Company Inc. -            -            - Building, Construction & Materials

Announced Mar 20 Green Chef Corporation Grocery Delivery E-Services USA INC. -            -            - Consumer, Food & Office

Closed Mar 5 A.H. Harris & Sons, Inc. HD Supply Construction Supply, Ltd. 380           -            - Building, Construction & Materials

Closed Feb 23 Conveyor Belting Supply Co. Midwest Industrial Rubber, Inc. -            -            - Industrial, MRO & Safety

Closed Feb 19 Doerle Food Service LLC Sysco Corporation -            -            - Consumer, Food & Office

Closed Feb 15 Bedrock International, LLC Architectural Surfaces Group -            -            - Building, Construction & Materials

Announced Feb 7 Marine View Beverage, Inc. CoHo Distributing, LLC -            -            - Consumer, Food & Office

Closed Feb 6 Service Furniture and Bedding, Inc. Furniture Factory Outlet, LLC -            -            - Consumer, Food & Office

Closed Feb 5 Saladin Pump & Equipment Co., Inc. Tencarva Machinery Company Inc. -            -            - Industrial, MRO & Safety

Closed Feb 1 Omni Packaging Company LLC SupplyOne, Inc. -            -            - Consumer, Food & Office

Closed Feb 1 Industrial Tool Specialist, Inc. A & M Industries Inc -            -            - Industrial, MRO & Safety

Closed Feb 1 Smith Industrial Rubber & Plastics Inc. Singer Equities, Inc. -            -            - Industrial, MRO & Safety

Closed Feb 1 Sikes Paper & Chemical Supply, Inc. Imperial/Dade LLC -            -            - Consumer, Food & Office

Closed Jan 29 Contractors & Industrial Supply, Inc. The NEFCO Corporation -            -            - Building, Construction & Materials

Closed Jan 29 Town & Country Linen Corp. H.I.G. Capital, LLC -            -            - Consumer, Food & Office

Announced Jan 29 General Distributors, Inc. CoHo Distributing, LLC -            -            - Industrial, MRO & Safety

Closed Jan 22 Zenith Supply Company, Inc. AIV Inc. -            -            - Industrial, MRO & Safety

Closed Jan 17 AutoParts Warehouse Inc. Parts Authority, Inc. -            -            - Auto, Truck & Heavy Equipment

Closed Jan 10 ADO Products Inc. TopBuild Corp. 21              -            - Building, Construction & Materials

Closed Jan 7 International Systems of America, Incorporated Align Capital Partners -            -            - Industrial, MRO & Safety

Closed Jan 5 JAD Equipment Company Marco Group International, Inc. -            -            - Industrial, MRO & Safety

Closed Jan 4 Truck Parts & Equipment, Inc. FleetPride, Inc. -            -            - Auto, Truck & Heavy Equipment

Closed Jan 1 Contractors Equipment Center, LLC H&E Equipment Services, Inc. 122           -            - Industrial, MRO & Safety

Closed Dec 19 Thomas Pipe & Supply Co. Winsupply Inc. -            -            - Industrial, MRO & Safety

Closed Dec 15 Willoughby Supply, Inc. SRS Distribution Inc. -            -            - Building, Construction & Materials

Closed Dec 12 Northeast Veterinary Supply Company, LLC MWI Veterinary Supply, Inc. -            -            - Healthcare Equipment & Products

Closed Dec 5 Southwest Building Materials, LTD. GMS Inc. -            -            - Building, Construction & Materials

EBITDA 

Multiple

Cross-

Border Target Business Sub-Sector

Announced 

/ Closed Date Target Buyers / Investors

Price

(MM USD)



The majority of transaction activity in the Specialty Distribution 
Industry during the last twelve months and first half of 2018 
occurred in three primary sub-sectors.  Industrial, MRO & Safety 
(35.4%), Building Products & Materials (24.9%), and Consumer 
& Food Products (18.3%)  accounted for over 75% of all an-
nounced and completed transactions in the Specialty Distribu-
tion Industry during the last twelve months.    

As evidenced in the table below (“Select Transaction Multi-
ples”), transaction values across key sub-sectors of the industry 
continue to trend higher as strategic consolidators aggressively 
bid for quality acquisition targets, often paying a premium to 
historical averages. The average reported EV/EBITDA multiple 

paid by buyers across the Specialty Distribution Industry re-
mained relatively flat, with levels seen during late 2017 at near-
ly 9.5X (average transaction size $250 million), further high-
lighting the willingness of buyers to aggressively pursue high 
quality targets. 

Strategic and private equity-backed operating companies ac-
counted for the majority of transaction activity during the last 
twelve months.  These buyers continue to utilize M&A as a pri-
mary driver of value creation for shareholders by increasing 
operational efficiencies and scale through targeted acquisitions. 

Key Metrics 
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Transactions by Sub-Sector (LTM) Share of Transactions by Buyer Type 

Select Transaction Multiples 
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Source: EdgePoint Proprietary Database, Company Filings, CapIQ,  News Releases 

Source: EdgePoint Proprietary Database, Company Filings, CapIQ,  News Releases 
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Strategic Buyer Financial/Private Buyer

4.4%

24.9%

18.3%

35.4%

7.7%

7.2%

2.1%
Auto/Truck Aftermarket

Building & Construction

Consumer & Food

Industrial, MRO & Safety

Healthcare Equipment &
Products

Communication &
Technology

Chemical, Gas & Oil
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Noteworthy Home Health & Hospice Care Transactions | Q1 - Q2 2017 (continued) 

 

The Building Products & Materials sub-sector experienced con-
tinued deal flow from both large strategic buyers and private 
equity buyers during the first half of 2018. Among the most ac-
tive acquirers were SRS Distribution, Beacon Roofing Supply and 
ABC Supply. 

Buyers in this sub-sector continue to utilize M&A as a means to 
drive above-average growth and they are actively looking to 
acquire companies that offer unique products, services, geogra-
phies or service territories. Throughout the first half of 2018, 
service territory and product offering continue to be a primary 
factor driving acquisition activity. 

The most significant platform acquisition in the first half of 2018 
was the purchase of SRS Distribution by Leonard Green & Part-
ners in May for $3 billion. SRS will continue to be an active ac-
quirer of independent building product distributors as demon-
strated by its 3 acquisitions thus far in 2018. Beacon Roofing 
Supply and ABC Supply also continue to be active acquirers in 
the space. Beacon acquired Atlas Supply to expand its presence 
in the Pacific Northwest, while ABC Supply acquired G&F Roof 

Supply in the important Southern California marketplace. 

The outlook for deals for the remainder of 2018 in the Building 
Products & Materials sub-sector is expected to remain strong. 
Industry revenues are expected to grow due to strong housing 
start numbers, increasing property values and a rising GDP.  

A significant portion of M&A activity will come from strategic 
buyers or financial buyers with established platforms for invest-
ment; for while economic indicators remain strong,  private eq-
uity investors without an existing platform will be hesitant to 
enter this space give the current point in this extended building 
cycle. Industry consolidation is, in any case, expected to remain 
a key motivation for M&A activity for the remainder of 2018 
and into 2019. 

SPECIALTY DISTRIBUTION    

Sub-Sector Profile: Building Products & Materials Distribution 

Active Building Products & Material Distribution Buyers 

 

8/1/2018  
2/2/2018 
2/2/2018 
 

Date of Investment Select Strategic Buyers Acquisition Activity 

7/16/2018 
5/1/2018 

• Atlas Supply 
• Tri-State Builder’s Supply 

• Ciesco and Commercial Specialty Supply 
• ArmCom Distributing Company 
• RM Supply 
 

7/2018 

7/2018 

7/2018 

7/2018 

 

• Appliance Distributors of Louisiana 

• Brock-McVey 

• The Lighting Design Center 

• Wright Plumbing Supply 

Q1 & Q2 | 2018  

7/16/2018 
6/22/2018 
3/21/2018 

• Alliance Wholesale Supply 
• G&F Roof Supply 
• Robosson Supply 
 

Select Financial Buyers with Holdings 

7/20/2018 
3/23/2018 
3/8/2018 
 

Date of Investment Acquisition Activity 

• Wholesale Division of Interstate Building Materials 
• Top-Notch Supply 
• American Roofing Supply 



Amazon Business is making rapid headway in B2B distribution. 
With industrial sales of $4 billion and over a million customers 
served in 2017, it already stacks up as one of the largest B2B 
distribution companies anywhere. Even if the alarm bells aren’t 
sounding yet, distributors must begin to differentiate their value 
and recognize the potential threat Amazon poses to the indus-
try. 

Distributors are feeling the direct impact of the combination of 
rapid delivery, wide selection, and low prices that accounts for 
the distribution value of Amazon Business. The firm focuses on 
offering products that are commoditized and require relatively 
little knowledge to sell, such as fasteners, abrasives, hardware, 
electrical, and other MRO products. The distribution value of  
Amazon Business is therefore a serious threat to distributors 
that sell these kinds of products. Most distributors will struggle 
to compete with Amazon’s selection, delivery times and prices. 
The impact of Amazon is evident in recent moves by the large 
industrial distribution company Grainger, which in 2017 was 
forced to reduce prices by as much as 25% on some parts after 
losing many of its customers to cheaper online competitors. In 
addition to offering competitive prices and a wide selection of 
products, Amazon presents additional challenges to the distri-
bution industry thanks to its rapid delivery capabilities. Distribu-
tors that depend on their ability to move parts from their ware-
houses to customers face a particularly serious threat in this 
regard.    

Despite increasing pressure from Amazon, there are ways to 
build a strong, defensible position in the distribution industry. In 
order to do so, distributors must focus on providing their cus-
tomers with value-added services, such as product selection 
guidance, inventory management and technical solutions, that 
Amazon does not offer. In addition, they must build customer 
relationships by supplying quality products, ensuring fast deliv-
ery and offering industry expertise to customers on an ongoing 
basis. When they provide value-added services and focus on 
customer relationships, distributors will define their unique val-
ue to protect themselves from the threat of Amazon. 

Distribution is at a crossroads, with increasing digitization, chan-
nel pressures, and evolving customer demands. Amazon Busi-
ness has changed the industry in terms of delivery times, abun-
dant selection and competitive prices. Distributors must accord-
ingly differentiate their value and strengthen their customer 
relationships to remain competitive. Those that fail to focus on 
value-added services and industry knowledge will find them-
selves left behind. 

  

 

Select Industry  Quotes 

 

Distributors Finding Their Value 
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Source: Modern Distribution Management, Valve Magazine, WSJ  

“There are two kinds of companies: those that try to 
charge more and those that work to charge less. We 

will be the second.” 

- Jeff Bezos 

“The wholesalepocalypse hasn’t arrived, yet. But you 

need to start preparing now to be ready when it 

does .”  

            - Modern Distribution Management 

“This is a great time to strengthen market position, 
innovate and invest in the future.”  

- Modern Distribution Management 

Q1 & Q2 | 2018  

“I believe that Amazon is making us and most dis-

tributors better.  They force you to improve and be a 

smarter company.”  

            - Tim Breen, President & CEO  

Motion Industries 



What we are reading:  
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Small Business Optimism Rises (Modern Distribution Management) 

The NFIB Small Business Optimism Index rose to 107.8 in May, the second-highest level in the its 45-year history. This optimism has 

been driven by the high numbers that small businesses have reported in key areas such as compensation, profits, and sales trends.  

 

US-China Trade War (Modern Distribution Management) 

On March 1st, the US imposed a 25% tariff on steel and a 10% tariff on aluminum imports, which has disrupted the supply chains of 

US distributors. The retaliatory tariffs have created uncertainty with regard to both costs and revenues. In particular, distributors are 

facing increased lead times and dramatic price increases. Across segments, they are increasingly seeking to mitigate the effects of the 

tariffs with a combination of price increases and attempts to secure alternate suppliers.  

 

Home Depot Adds 170 Distribution Centers (Industrial Distribution) 

Home Depot plans to spend $1.2 billion over the next five years as part of an effort to reduce delivery times and improve customer 

service. The home improvement retailer will add 170 distribution facilities across the US so that it can reach 90% of the US popula-

tion in one day or less. The new sites will include dozens of direct fulfillment centers and local hubs for larger items. This infrastruc-

ture investment will enable Home Depot to offer shipping capabilities comparable to those offered by Grainger, Fastenal, and Ama-

zon. 

 

Digital Transformation in the Distribution Industry (Industrial Distribution) 

Many small- and mid-sized industrial distributors are struggling to keep up with the increasing pace of digitization due to the large 

capital investments required and the steep learning curves inherent in the technology. In Industrial Distribution’s 2017 Survey of Dis-

tributor Operations, 37% of respondents indicated that they did not consider e-commerce a priority for them, 43% weren’t offering e

-commerce at all, and 49% admitted that their website content was updated only monthly or even less often. It is essential for dis-

tributors to enhance their digital capabilities if they are to remain competitive. 

 

Recruitment Top Priority for Most Companies (Modern Distribution Management) 

Talent recruitment continues to remain a major concern among distributors. The shortage of talent and leadership seems to be a 

universal issue impacting most corporations including distribution businesses. In a recent MDM-Baird Distribution Survey, 73% of the 

respondents said they plan to prioritize talent acquisition in the upcoming year. Distributors cited a host of staffing concerns included 

“hiring skilled workers”, “finding capable talent”, and “recruiting new talent”. Though recruiting talent is an issue for most, only 9% 

of survey respondents plan to utilize a new approach to finding employees: the most common method is “word of mouth.” 

Q1 & Q2 | 2018  



Source: CapIQ, public trading data as of August 27, 2018 

 

Representative EdgePoint Specialty Distribution Transactions 
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EdgePoint is an independent, advisory-focused, 

investment banking firm serving the middle market.  

Public Company Comparisons Trading Multiples 

SPECIALTY DISTRIBUTION    

 Sell-Side Advisory 

Lake Erie Abrasive & Tool  
has sold to 

Motion Industries 

 

Sell-Side Advisory 

E.J. Thomas Company and 
AristoCraft Supply 

have sold to 
Strength Capital Partners 

 

Sell-Side Advisory 

Mobile Air, Inc. 
has sold to 

Tioga Air Heaters 

 Sell-Side Advisory 

Waco International 
Corporation 
has sold to 

Longroad Asset 
Management LLC 

 

Sell-Side Advisory 

S.G. Morris Company  
has sold to 

Applied Industrial 
Technologies  

 Sell-Side Advisory 

Dixie Bearing, Inc. 
Aviation Division 

has sold to 
Aviation Sales Company 

 

Sell-Side Advisory 

Puritan Products 
has sold to 

Zabel Capital 

Source: CapIQ, public trading data as of August 27, 2018 
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Specialty Distribution Public Comparables: Annual EV/EBITDA Multiples
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Distribution Sub-Sectory Public EV/EBITDA Multiples

Auto/Truck Aftermarket Products Building & Construction Products Consumer, Food & Office Products

Industrial, MRO & Safety Products Healthcare Products & Equipment

 

Sell-Side Advisory 

Quality Valve, Inc.  

has been recapitalized by 

Pfingsten Partners, LLC 

 Sell-Side Advisory 

Marli Manufacturing, Inc.  

has sold to 

Auveco Products 

 

Sell-Side Advisory 

Williams Equipment & Supply 

has sold to 

Construction Supply Group 


