Intelligence Everywhere

Banking Hyperintelligence Cards

Answers that find you
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Stock Ticker Card

Use Case

Boost the productivity and performance of asset management, equity
analysis, and private wealth management teams by giving them instant
access to stock information from websites and applications

Users

Asset Management, Equity Analysis, Private Wealth Management

Business Value

Improve the workflow of users who are analyzing sectors and companies
through browser applications or websites by eliminating the need to
navigate to a separate tool. Provide users with key financial metrics, analyst
Information, and research links so they can make more intelligent trading
decisions.
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& Buy & Sell

Company Overview

Sector Telecommunications

Analyst Conc.. Moderate Buy
My Net Expos.. $492,600

Performance

on,

=u

6%

YTD Performance

$32.84 $32.05

Last Previous Close
$233.9B 11.88x
Market Cap P/E (Trailing)

5%

Dividend Yield

2.46%
Today's Change

$2.58

EPS (Trailing)
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Branch Card

Westwood Bank Center
Branch #1239

Use Case

710 Washington Blvd, Columbus OH

© Budget

Provide banks with easy access to real-time branch performance

iInformation—helping them to drive profitability and customer service ,
Contact Infromation

Improvements _

Branch Manager Evan Davis
— Email edavis@westboodbanking.com
Users Phone 740-635-2025

L . h Perf
Branch Manager, District Branch Manager, Regional Branch Manager sraneinerommanee
=
7% 89%

|
B USINESS Val ue Asset Balance vs. LY Customer Retention
Understanding branch performance is critical for banks to run their business
profitably. Arming branch operations personnel with instant information on $2,134.9M $1.348.4M
performance metrics related to assets, liabilities, income, payroll, marketing, Asset Balance Liability Balance

and customers empowers banks to optimize operations and deliver an

Performance Recommendation
outstanding customer experience.

Inrease community marketing efforts to drive more business

.

rom new cusiomers.

*
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Sales Rep Client Card

9" Gwen's Hair Design
™ 925 Beech Avenue, Baltimore MD 21209

|
@ ©
Use Case
Boost the productivity and performance of banking sales teams by giving Account Summary
them instant access to the information they need to make fast, informed Contact Gwen Wilkes
recommendations while meeting with their clients Contact Email gwilkes@gwenshair.com
Account Category Gold Premier
|
Customer Relationship 5.5 Years
Users

Assets Under Management ~ $259k

Sales reps for business banking, commercial banking, or personal banking Rocaint Peifobmarce

customers
_ 82% 65%
Business Value

Customer Satisfaction Estimated Wallet Share
Today, customers have more choices on how, when, and where to bank. It's
critical that sales reps make the most of every client interaction in order to 8% $848,500 $164,592
drive profitability and customer loyalty. Arming sales reps with relevant data AUMyvs. LY Average Liability ~Profitability
at the point of customer interaction empowers them to close deals more B i

quickly, develop better customer relationships, and differentiate themselves Suggesiiiat Gleustomes talisaduantiige i cor Blsiness
from the competition. credit card offer.

. 5
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Sarah Thomas
Income: $600k - S800k

I Wealth Management Client Card

I Client Since: 2015

U Se CaS e © Rebalance @ Set Meeting

Provide wealth advisors with instant insight into portfolios so they can
perform better and deliver superior client service

Client Overview

Investment Style Aggressive

Assets $2.14M
Cash Flow $93,850
Users Rateof Retun  5.73%
_ _ _ Portfolio Performance
Wealth managers, asset managers, financial advisors
$928,472 9.70%
$800,750 5.30%
Business Value
$272,996 -2.27%
High-net-worth clients expect exceptional customer service. Giving wealth Bonds (Exposure) Bonds (YTD Return)
managers instant access to critical information on their clients helps them to

. . - . . . $52,565 1.13%
make more informed investment decisions and deliver tailored, personalized b (EvAGLITE) A

customer service—resulting in better outcomes and happier, more satisfied

: Recommended Next Action
clients

come portfolio based on revised risk

£
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I Wealth Manager (Employee) Card

Use Case

Quickly access information about specific wealth managers or other
employees from within the websites, applications, and devices people use
every day

Users

Wealth managers, supervisors, HR, internal employees

Business Value

Giving internal professionals instant access to actionable employee
Information ensures that resources are intelligently allocated, improving the
profitability of projects and customer relationships.

Intelligence Everywhere

Nathan Lee

. g Title: Senior Wealth Manager

m W =

Employee Information

Tenure 9 Years

Expertise Retirement Planning, Investment Management
Awards & Certifications

Awards 2019 Barron's Top 1000 Wealth Managers

Certifications CFA, CPA

Performance

\

18%

YTD Return

Number of Clients
Assets Under Management
New Accounts vs. Target

Assets Managed vs. Target

92%

Client Retention

§725.3M
62%
85%



Investment Portfolio Card

Portfolio Compliance
- = Oliver Johnson

Use Case £ Director of Strategy & Execution

Provide banks with easy access to the latest trading activities—helping to
ensure compliance and improve trading decisions

& Compliance Dossier

Investment Risk Profile

Users 85% 86.50%

AAA AAA - Board Notification
Treasury, Balance Sheet Management, and Compliance teams

5% 4.50%

ABS ABS - Board Notification

. 5% 6.50%
B USINESS Val ue Supranational Bonds SB - Board Notification
Ensuring that a bank is compliant, while also reflecting the organization’s
risk tolerance and financial goals is critical to overall success. Arming 84bp 100bp
treasury, balance sheet management, and compliance teams with instant AQCI Risk AOCI - Board Notification
Insights into investment portfolio compliance status metrics helps banks
. . . . . Recommended Action

ensure they are financially secure and making appropriate trading
decisions. Sell ABS and buy US Treasuries to improve AAA rating.

o
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Risk Card

Use Case

Easily monitor key risk performance metrics, forecasts, and targets to
mitigate regulatory, external, and internal risks

Users

Balance Sheet Management, Risk Management, and Compliance Teams

Business Value

Banking risk management practices are complex and continuously evolving.

Arming balance sheet management, risk management, and compliance
personnel with instant access to critical risk information enables them to
quickly identify potential risks so they can take precautionary actions to
mitigate issues.

Intelligence Everywhere

Liquidity Risk

VP of Liquidity Risk: Thomas Williams

® il

Risk Thresholds
Management Operating Metric 120%
Board Notification Threshold 110%
Board Limit 100%
140% 120%
Idosyncratic (30-day) Idosyncratic (12-month)
279% 201%
Systemic (30-day) Systemic (12-month)
189% 142%
Combined (30-day) Combined (12-month)

Schedule meeting to discuss plans to bring metrics back
within our desired levels.



